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Optometry Team”?

The Optometry Team has been written to assist
optometrists in training their support staff. Now in its’
Fourth Edition, the book is 382 colour pages written
by an optometrist in an easy-to-understand style that
summarises the important information.

In addition there are hundreds of photos and
illustrations to make learning easier. Once completed,
a framed certificate and an enamel badge are available
for employee recognition.

As shown in the following “Contents” listing from the
book, staff will learn about eyecare, lenses, frames,
contact lenses, ophthalmics, office procedures, etc.
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